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Position:  Senior Sales Representative – Software and Trade Compliance Content





Senior Sales Representative – Software and Trade Compliance Content
 
Recognized as one of Canada’s top 10 Corporate cultures, we doubled sales last year and plan to do it again; but we need your help! You must have prior success selling complex solutions to top Fortune 500 executives.  You must also have proven track record of winning by using a consultative sales approach.
 
People describe you as motivated, decisive, persistent, and you’re a champion of business development that thrives on the hunt.​ You build value to displace the competition on something other than price. You’re a strong problem solver and excel at listening and asking the right questions. You successfully help your prospects develop a solution vision using your products as a centerpiece. You’re proud to show your activities and understand the importance of tracking your data. 
 
A team player, you’re goal-orientated, a self-starter, work effectively with little oversight, and enjoy a fast-pace environment. ​ You understand the value of business planning, are passionate about continuous improvement, and have the ability to learn quickly and think on your feet. You ideally have global trade management / trade compliance sales experience. 
 
IF this sounds like YOU –
 
Send your resume to jobsna@descartes.com citing “Senior Sales Representative” in the subject of your message.


RESPONSIBILITIES:
· Managing and developing executive contact within Trade Compliance and Supply Chain roles.
· Planning and managing sales campaigns into qualified prospects.
· Responsible for revenue within a defined region.
· Researching and segmenting the market, geographic or vertical for which you are responsible to identify key prospects. 
· Mining of existing accounts for additional opportunities.

REQUIREMENTS:
· Bachelor’s degree in business administration, engineering, technology or related field
· Experience in Trade Compliance or similar field. 
· Strategic enterprise Software Sales Executive and business builder within the technology industry.  Both technically astute and possessing business acumen.
· 5 plus years of experience in Enterprise Sales Solutions.
· Outstanding presence and reputation with a strong and credible network.
· Operates well within a high performance, team-oriented culture, and is a “winner” who is highly energetic, hungry and passionate.
· Possesses unquestioned personal and business integrity, high ethical standards and a highly professional approach to their relationships and their position.
· Excellent communication and presentation skills required.
· Operational experience an asset.

DESIRED SKILLS:
· Highly energetic with a clear confidence in one's own ability to exceed under pressure.
· Self-starter and team player with the ability to cite clear examples as well as objectives achieved.
· Lateral thinker, who can think around a problem from the details, to the strategy, through to the implementation.
· Lead by example to bring fresh ideas and contacts into the organization to drive opportunities. A charismatic personality, which provides access to networking opportunities within the trade compliance industry. 
· 
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Descartes Systems (USA) LLC, inclusive of any of its American subsidiaries (Descartes), is an equal opportunity/affirmative action employer. All qualified applicants will receive consideration for employment without regard to sex, gender identity, sexual orientation, race, color, religion, national origin, disability, protected Veteran status, age or any other characteristic protected by law.
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