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Job Opportunity

	Company
	Mely.ai Solutions Inc.

	Job Title
	Sales Development Representative

	Location
	Toronto, ON

	Salary Range
	TBD according to experience

	Relocation Assistance
	N/A


Job Description / Responsibilities / Requirements

Sales Development Representative – Toronto, ON (Junior or Intermediate Level)
Description

Mely.ai Solutions Inc., an Intelligent Document Processing software for Transportation and Logistics industries, is currently looking for a Sales Development Representative (SDR) to join our growing start-up company. This is a monthly quota-carrying salaried position that includes a tiered commission structure. Reporting directly to the founder of the company, the mission of the SDR will be to deploy sales strategies to increase business revenue and identify potential customers to generate new business opportunities. 


The Sales Development Representative is responsible for identifying companies that are a perfect fit for our solution, making initial contact with potential clients in order to discuss potential business challenges we can help them solve and to qualify them as sales leads, provide product demonstration, educating the new clients on the benefits from the Intelligent Document Processing platform on their operations.

To Be Successful In This Role, You Need

· To be a self-starter with confidence and a “hustle” attitude

· Strong organizational and time management skills with the ability to juggle multiple projects and competing tasks/priorities

· To be experienced in Supply Chain management, to be expert in Transportation, Logistics and Customs Brokerage operations, able to problem-solve with technology and digital transformation 

· To be the captain of your team, president of your organization, the one the group looks to in times of need, a master balancing competitiveness with collaboration

Your responsibilities will include

· Facilitate and conduct discovery meetings with high-value new business opportunities

· Set qualified introductory meetings for the Sales team

· Understand customer pain points and clearly articulate the value we provide

· Nurture early phase opportunities for future pipeline potential

· Achieving and exceeding monthly quotas of qualified opportunities and pipeline attribution

Must Haves to be happy and successful here

· Not be afraid to pick up the phone to generate new revenue opportunities 

· A desire to understand the world of Supply Chain and how technology can improve operational efficiencies

· Comfortable moving fast, multi-tasking, and keeping the energy high.

· Articulate and polished in presentation. Outstanding verbal and written communication ability.

· Insanely detail-oriented and organized.

· A positive, passionate, creative, smart, high-character personality.

Nice to have but not necessary

· Cold calling experience

· Experience with modern sales tech stacks: HubSpot, LinkedIn Sales Navigator etc.

· Experience with startups and entrepreneurial organizations.

· Documented success in working in a remote setting.

Basic Qualifications

· Sales, Marketing, Business, or related field & relevant work or experience in sales

· Experience in transportation, logistics, customs operations

· 6+ months experience selling, B2B SaaS

About Us

Accelerate Supply Chain Digitalization.

Automate Document Processing for Transportation and Logistics by using the Mely.ai Intelligent Document Processing platform, saving companies 80% of operating costs and improving productivity by 50%.

Mely.ai is an AI-powered solution company, helping enterprises in Transport and Logistics to accelerate their digital transformation journey. The core technology is Intelligent Document Processing (IDP).

Our proprietary Smart Document Extraction engine automatically, accurately, and rapidly extracts key information from documents, including lengthy commercial invoices, complicated packing list, or non-standardized bill of lading or waybills.

Mely.ai Solutions Inc. is an equal opportunity/affirmative action employer. All qualified applicants will receive consideration for employment without regard to sex, gender identity, sexual orientation, race, color, religion, national origin, disability, protected Veteran status, age, or any other characteristic protected by law. 


Pre-Screening Questions (LinkedIn feature):

1. Located in Toronto, ON: (Y/N)

2. Number of years of experience in B2B SaaS Sales: (number of years)

3. Number of years of experience in Transportation and Logistics operations: (number of years)

4. Canadian Citizen: (Y/N)

Contact Information to Apply

Submit CV to edward.ko@mely.ai
